
Following the slower pace typically experienced throughout the months of December and January, overall 
activity has picked up and some clear trends have emerged that should set the tone for what to expect 
from the residential real estate market in Toronto in 2020.

Here are three patterns and trends that buyers and sellers should anticipate throughout the 
coming year.

1 - DEMAND IS UP.  Demand for residential real estate across the Greater Toronto Area (GTA) is strong.  The 
number of sales reported through the Toronto MLS system during the first month of 2020 was up 15.4 
percent compared to the number of sales recorded during the same period last year.  

2 -  PRICES ARE RISING.  The average sale price recorded for all housing types (detached, semi-detached, 
condos) in January 2020 across the GTA was $839,363 which represents a more than 12 percent increase 
compared to the average sale price recorded during the same period last year of $747,175.  It is interesting 
to note that while prices are rising, they are not yet as high as they were when they peaked in April of 2017 
and the average sale price across the GTA was $920,000.  

3 – SUPPLY IS NOT KEEPING PACE WITH DEMAND.  While a lack of available properties for sale across the 
GTA has been an ongoing challenge for buyers for several years, the issue is particularly acute today.  At 
the end of January 2020, there were 35 percent fewer properties available to buy compared to the same 
period in 2019.  While this lack of supply will put upward pressure on prices, moderating factors such as 
the mortgage stress test, average wage increases of around 3 percent and the potential of rising interest 
rates should limit how much buyers can pay for a property.

WITH MARKET DYNAMICS BEING WHAT THEY ARE, MY ADVICE TO CLIENTS, WHETHER THEY ARE BUYERS OR 
SELLERS, IS TO BE PREPARED. 

Here are my top recommendations for buyers and sellers navigating the real estate market.

SELLERS:

1 – START LOOKING AT WHAT’S ON THE MARKET BEFORE YOU LIST.  Whether you plan on buying or renting, 
take a look at what’s on the market before you list your home for sale.  It may have been some time before 
your last moved and looking at what’s on the market today will help you to appreciate market value and 
what you might need to spend to secure a home that will be happy with.  
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2 – GET YOUR HOUSE “MARKET READY”.  In an effort to achieve the best possible price for your 
home, you want to make sure your property looks its best.  Bring your agent in well in advance of 
the time you wish to list.  They will provide you with advice on what you need to do to your home 
to maximize your return, propose a timeline for the work to be scheduled and coordinate all of the 
trades and stagers to get the job done.  This can sometimes take a few weeks (or longer) so if you 
are thinking of selling, the sooner you bring your agent in, the better.

BUYERS:

1 – HOW MUCH CAN YOU SPEND?  With the lack of available houses for sale in Toronto, competition 
amongst buyers can be intense.  When you find a property that you want to buy, put yourself in 
the best possible position by securing your financing in advance of starting your search.  If you 
do find yourself competing for a house, making the terms of your offer as attractive to a seller as 
possible will be part of a winning strategy.  This will mean minimizing the number of conditions you 
have in that offer.  Knowing you have secured a mortgage means you don’t have to make an offer 
conditional on financing. 

2 -  DON’T WAIT TO SEE IT!  As a result of the low inventory of homes for sale in Toronto, the pace 
at which a property sells can be fast.  In an effort to ensure you don’t miss an opportunity, make 
sure your agent is clear on your housing criteria.  They will make you aware of properties as soon as 
they come to market and in some cases, before they do.  Finally, don’t wait to see something that 
you might be interested in.  Properties across the GTA took an average of only 27 days to sell last 
month.  And that pace is much faster in prime central Toronto neighbourhoods where the average 
number of days on market can be as low as only 10.

Sincerely,
Justine

Justine Deluce, Broker, MBA
Chestnut Park Real Estate Limited, Brokerage
416.925.9191  | justinedeluce@chestnutpark.com  |  justinedeluce.com
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